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Rachel Pedersen of rachelpedersen.com has been on a journey that has seen her go 
from “drowning” in a 9-5 job, to turning her side hustle into a 6-figure Social Media 
Management company. 

http://www.sidehustlenation.com/rachel
http://rachelpedersen.com/


Landing the First Client – from the Hairdressers Chair 

Rachel’s journey started when she was working in an upscale salon as a hairdresser. 
Hairdressers are typically responsible for bringing in some of their own clients, and 
Rachel was doing this by using their social media pages to promote her work with 
images and offers. 

One of her clients happened to own this “little chicken restaurant,” which turned out to 
be the popular Mrs. Winners franchise. Through discussion, the client asked Rachel if 
she would like to help out with their social media, which she accepted. 

Deciding How Much to Charge 

Rachel admits she had no idea what or how to charge her first client, which is a problem 
a lot of side hustlers face. She was charging $10-15 an hour, or about $75 every two 
weeks. It certainly wasn’t enough to live on, but the experience gained from a first client 
is invaluable. Mrs. Winners is still her largest client (and Rachel charges much more 
now), so it was a worthwhile learning experience. 

Finding a System That Works to Gain More Clients 

Rachel loved the work she was doing on the side, and decided to make a full-time 
career change to go into marketing. She got a job at a local digital marketing agency in 
Minneapolis and eventually got promoted to be the director of the marketing 
department. 

With her side hustle, she still only had one client, and was growing to dislike her day job 
and being stuck in the office all day. This is when she found a system that worked really 
well for her to drum up new social media marketing business, and it was all based 
around one platform – LinkedIn. 

How to Use LinkedIn to Network and Secure Clients 

To use this platform in the way Rachel did there are two things to understand. 

1. LinkedIn is a platform that connects professionals. You need to set-up a profile 
and detail your work experience, skill sets, and outline what you are looking for. 
For an excellent primer on how to set your profile up for success, please check 
out my interview with Joshua Jordison.  

2. The acronym LION stands for LinkedIn Open Networker. LION’s are members 
who use the platform to network and connect with other members, typically on a 
large scale. 

Rachel calls LinkedIn a “Digital Networking Party,” and it doesn’t make sense to go to a 
networking event and only talk to the people you already know, right? She started 
networking on a huge scale, reaching out to members recommended to her by 
LinkedIn’s algorithm, and by using advanced searches to target specific job titles, 
locations, and industries. 

http://www.sidehustlenation.com/unlocking-linkedin/


She optimized her profile around her skill sets so members viewing her profile would 
know what she had to offer their business. 

As an example you can check out Rachel’s profile here.  

She started sending out cold connection requests, and found that the acceptance rate 
was fairly high. When someone accepts a connection she then sends them a 
personalized message to find out more about them and introduce herself. The goal here 
was to start a conversation and see if there was an opportunity to work together. 

Here’s a sample script of what she might send as a welcome message: 

Hi _______,  

Thank you so much for connecting with me. I noticed that you’re working with [this 
company]. What types of projects are you guys currently working on? I’d love to hear 
more about your social media efforts.  

Warmest regards,  

Rachel 

When people wrote back, she’d suggest to set up a phone meeting. 

Replacing the 9-5 Salary and Deciding If It's a Marathon or a Sprint 

Rachel kept connecting with people and repeated this process until she had secured 
over $32,000 worth of clients, all while still working her 9-5. I think it’s important to note 
that she cast a wide net to land 5 clients, but those 5 clients were very valuable and 
ended up being a launching point to make the business a full-time operation. 

She put together a custom package per client, mailed it out waited to hear back. 
Working a 9-5 and putting in this much time and effort to a side hustle isn’t easy. But, 
seeing the light at the end of the tunnel and realizing she could replace her 9-5 salary 
and free up more time to work on her business, Rachel decided to make it a sprint and 
put her head down for a few months. 

To secure some financial security while leaving her 9-5 Rachel set up clients on 
retainers. She set contracts in place for a mix of monthly, 6-monthly, and annual 
renewals. Her rate has moved up a long way from $10 per hour too, with her packages 
now ranging between $1,000-2,500 per month. 

At this point, Rachel is still very hands-on with her clients and the work she provides. 
However, that’s starting to change as she has recently hired her first virtual assistant in 
the Philippines, and works with a couple of local freelancers. 

Rachel learned a lot building a successful social media marketing business from scratch 
and has now put together a system called Social Media University. She has over 50 

https://www.linkedin.com/in/rachelpedersenmarketing


members to date on this program, and also has a free Facebook community called 
Become a Social Media Manager, with over 3000 members at press time.  

You can find out more about both of these on her website rachelpedersen.com. 

Rachel’s #1 Tip for Side Hustle Nation: 

“Decide is this is a marathon or a sprint.” 

More Info: 

 http://www.sidehustlenation.com/rachel 

 http://rachelpedersen.com 
 

Until next time! 

-Nick 

https://www.facebook.com/groups/becomeasocialmediamanager/
http://rachelpedersen.com/
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http://rachelpedersen.com/

